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The List
Each week, our writers scour Sf.BlockShopper.com
for lists that tell a real estate story.

Highest Priced Homes for Sale
Mill Valley

1. 80 Century Drive                                              $6.45 million

2. 200 Sarah Drive                                                 $5.9 million

3. 608 Seminary Drive                                        $5.8 million

4. 321 Summit Ave.                                          $4.495 million

5. 609 Summit Ave.                                        $3.995 million

6. 67 Molino Ave.                                                $3.795 million

7. 139 Edgewood Ave.                                        $3.65 million

8. 565 Throckmorton Ave.                          $3.495 million

9. 277 Cascade Drive                                       $3.495 million

10. 2 Tamalpais Ave.                                       $3.395 million
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SFGate.com
1What it sold for: Complete listings of Bay
Area home sales at sfgate.com/homesales
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INSIDE REAL ESTATE

Q. What are the pros
and cons of staging
your property for sale?

A. My business partner,
Jen Fritz, and I are al-
ways asked by our clients
if it is really necessary
and worth it to have a
property staged prior to
its sale.

Some sellers assume
that buyers will see be-
yond the lack of staging
to the value in the house,
but after 25 years of list-
ing and looking at literal-
ly thousands of houses
in San Francisco, I still
can’t. Houses always
look better and more
appealing when they are
staged, and “better and
more appealing” usually
means a higher price and
a quicker sale.

Staging can help re-
solve difficult spaces,
create ambience and,
most importantly, help
buyers imagine more
clearly how and why
they would want to live
in the house.

Sellers are often con-
cerned about the cost of
staging. I believe staging
is the most cost-effective

marketing step a seller
can take. The cost of
staging is literally pen-
nies on the dollars ver-
sus the value of their
property and, in my
opinion, pays for itself
many times over.

It is important to pick
a reputable, experienced
staging company that’s
proficient in the style you
decide to project in the
property. Experienced
agents will have good
relationships with sever-
al companies for referral.
Also, be sure that the
staging company is in-
sured.

Jim Hurley, Vanguard
Properties, (415) 730-6437 or

jimhurley@vanguardsf.com

SOUND OFF
ASSOCIATED PRE SS

Average U.S. rates for
30-year and 15-year fixed
mortgages fell to record
lows for the third
straight week. The
steady decline has made
home buying and refi-
nancing more affordable
than ever for those who
can qualify.

Mortgage buyer Fred-
die Mac says the rate on
the 30-year loan dipped
to 3.79 percent. That’s
down from 3.83 percent
last week and the lowest
since long-term mort-
gages began in the 1950s.

The 15-year mortgage,
a popular option for
refinancing, declined to
3.04 percent. That’s
down from last week’s
previous record of 3.05
percent.

Rates on the 30-year
loan have been below 4
percent since early De-
cember. But so far, those

cheap rates haven’t been
enough to ignite home
sales.

While sales of previ-
ously occupied homes
picked up in January and
February, they fell again
in March and remain
well below healthy levels.

Low mortgage rates
have helped boost build-
er confidence, which rose
in May to a five-year
high. 

And home construc-
tion has improved in the
past six months, a reflec-
tion of that increase in
confidence.

Builders broke ground
in April at a seasonally
adjusted annual pace of
717,000 homes, the gov-
ernment reported Wed-
nesday. That nearly
matches January’s pace,
the best since October
2008.

Construction rose for
both single-family homes
and apartments. And

builders requested more
permits to build single-
family homes, a sign
they expect more de-
mand in the coming
months.

Still, many would-be
buyers can’t qualify for
loans or afford higher
down payments required
by banks. Home prices in
many cities continue to
fall. 

That has made those
who can afford to buy
uneasy about entering
the market. And for
those who are willing to
brave the troubled mar-
ket, many have already
taken advantage of lower
rates — mortgage rates
have been below 5 per-
cent for more than a year
now.

Mortgage rates are
lower because they tend
to track the yield on the
10-year Treasury note.
Slower U.S. job growth
and uncertainty about
how Europe will resolve
its debt crisis have led
investors to buy more
Treasurys, which are
considered safe invest-

ments. 
As demand for Trea-

surys increases, the yield
falls.

To calculate the aver-
age rates, Freddie Mac
surveys lenders across
the country on Monday
through Wednesday of
each week.

The average rage does
not include extra fees,
known as points, which
most borrowers must
pay to get the lowest
rates. 

One point equals 1
percent of the loan
amount.

The average fee for
30-year loans was 0.7 last
week, unchanged from
the previous week. 

The fee on 15-year
loans also was 0.7, the
same as the previous
week.

The average one-year
adjustable rate was 2.78
percent last week, up
from 2.73 percent the
previous week. 

The fee on one-year
adjustable rate mort-
gages was unchanged at
0.5.

U.S. 30-year mortgage rate
falls to record 3.79 percent
Low rates helping to boost
confidence among builders

CA Ken Switzer, Broker. Lic.# 261559; WILLIAMS & WILLIAMS
AUC LIC AUC BOND NO. 6830812. BUYER’S PREMIUM MAY APPLY.

San Francisco Area - May 24

williamsauction.com • 800.801.8003

4045 Silver St, Pleasanton

PLEASANTON, CA • 4045 Silver St. 3BR 2BA 1,224+/- sf.
Nominal Opening Bid: $100,000
Open Public Inspection: See website for details.
Auctions: 12:45pm Thurs, May 24 or bid live from anywhere at
auctionnetwork.com

EL SOBRANTE, CA
• 1009 Canyon Creek Dr
4BR 3BA 2,570+/- sf. Built in 2001.

HAYWARD, CA
• 24504 Sybil Ave
3BR 1BA 1,371+/- sf. Built in 1915.

real estate
auctions


